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World - Class Shipping, Leading - Edge Expertise

Company Presentation



Disclosures

This presentation contains certain statements that may be deemed to be “forward-looking statements”
within the meaning of the Securities Exchange Act of 1934. All statements, other than statements of
historical facts, that address activities, events or developments that the Company expects, projects,
believes or anticipates will or may occur in the future, including, without limitation, the outlook for fleet
utilization and shipping rates, general industry conditions including bidding activity, future operating
results of the Company’s vessels, capital expenditures, asset sales, expansion and growth
opportunities, bank borrowings, financing activities and other such matters, are forward-looking
statements. Although the Company believes that its expectations stated in this presentation are based
on reasonable assumptions, actual results may differ from those projected in the forward-looking
statements. Danaos Corporation is listed in the New York Exchange under the ticker symbol “DAC".
Before you invest, you should also read other documents Danaos Corporation has filed with the SEC
for more complete information about the company. You may get these documents for free by visiting
EDGAR on the SEC Website at www.sec.gov or via www.danaos.com

EBITDA may be included in our presentations. EBITDA represents net.income plus interest and
finance costs plus depreciation and amortization and income taxes, if any, plus the restricted-stock
portion of deferred stock-based compensation, which is a non-cash item. EBITDA is presented
because it is used by certain investors to measure a company'’s financial performance. EBITDA is a
“non-GAAP financial measure” and should not be considered a substitute for net income, cash flow
from operating activities and other operations or cash flow statement data prepared in accordance
with accounting principles generally accepted in the United States or as a measure of profitability or
liquidity.




Danaos in Brief

Management Experience and Fleet Growth
Long Track Record in the Containership Leasing Business: Founded in 1972

Strong sponsorship: Owner-management completely aligned with
shareholders

Strong growth - doubling of fleet by 2011 Witﬁ“significant cash flow growth

Highly Stable Cash Flows

- Locked in contracted revenue of $7.3bn

Long term fixed time charters: Avg. duration 8 years increases to 11 by 2011
Almost no re-chartering in the following years

Attractive Dividend * =
$1.86 per share p.a. paid quarterly —
Significant cash flow post dividend ————
+27% yield I —




Sea Link for the Global Economy

10 Gontainerships Total Fleet

Liner companies — our clients

Danaos Corporation

v’ Source and aggregate cargo from shippers
v’ Load and discharge containers

v Land based logistical functions

v_Owns, operates and provides vessels to
Container Liners under multi-year, fixed rate
charters and no fuel risk
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Long History and Significant Contracted Growth

m Market leader in containership sector
TEU
m Proven track record of growth =

- 400,000

m 70 vessels total fleet g
r 350,000

- 300,000

- 250,000

- 200,000
- 150,000
- 100,000

- 50,000

I I I : 0

1992
1993
1994
1995
1996
1997
1998
1999
2000
2003
2004
2005
2006

2001
2002
2007
2008
2009
2010
2011




Success since IPO

s Containership Fleet at IPO vs Today
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Strong Long Term Industry Fundamentals

Regional Conatiner Activity
(Lifts)

v World trade growth

v' Long distances between production/consumption
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Long Standing Relationships with Customers

m We have been offering our services and chartering our fleet to the “upper tier” MAERSK
of the global liner companies T
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http://www.msc.com.au/index.html
http://www.hmm21.com/eng/index.jsp

Diversified and High Quality Customer Portfolio

MAERSK

DENMARK: PUBLIC
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http://www.msc.com.au/index.html
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http://www.hmm21.com/eng/index.jsp

Balanced Revenues

Non contracted estimated potential
income
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10 Chart makes assumption on re-chartering denoted by the doted line




Fleet Growth and Market Share

FLEET CAPACITY Top 20 Containership Charter Owners
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m Contracted Growth up to 2011
= Assuming 30 yr old vessels scraped capacity increases to about 400,000TEU

B Existing Capacity and order-book ranks Danaos among the leaders in the market
= KGs included in the peer group




Disciplined Growth Strategy

Timing of Vessel Acquisitions/Orders Relative to the Charter
Market Cycle
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Factors Influencing Acquisition
Decision

=  Acquisition cost

= Expected ROE

= Revenue potential

= Charter length / Residual risk

Strategy of :
= Seeking longer charter duration for
high priced assets

= Going for shorter term charters when
market is considered soft




High Quality Fleet

10 m The average age of our fleet decreases

to 6 years by 2011
Fleet Age

6 years B The average charter duration increases

to 11 years by 2011
= As new buildings coming to fleet

™ Age of Containership fleet weighted by TEU = Older vessels with their charter ending are
retired
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Significant Contracted Revenue & High Charter Cover

million $
800 T
700 -
600 -
500 -
400 -
300
200 -
100 -

100% -

75% -

50% -

25% A

[J Estimated revenue from re-chartering

Contracted Revenue

H Contracted revenue

™ Charter Cover

Charter Cover

$7.3 billion in contracted revenue

Charter cover approx. 100% trough 2010

Charter cover > 75% through 2017

Visible charter cover until 2028

Staggered re-chartering through out the next
20 years
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Minimum Re-chartering Risk

Re-chartering Risk

TEU
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O Containership capacity up for rechartering

B Containership capacity covered by Charter [ | OnIy one vessel for re-chartering in 2009

m Staggered re-chartering

B Insignificant exposure to charter market risk
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Financial Overview

Contracted Cash Flows From
Multi-year, Fixed-rate Charters

Diverse Group Of
Credit Worthy Counterparties

Significant Contracted Fleet Growth

Ability To Finance Large Scale
Vessel Purchases

Historically High Returns On Equity
With Low Risk Profile

Attractive Dividend With Significant Cash
Flow Retention For Reinvestment

VVVvVY

1) Assumes a price of $7 per share as of Nov. 10, 2008

$7.3 Billion of Contracted Revenue

10 of the Largest Container Liner Charterers

+150% Contracted TEU Growth

$1.0 billion Available Liquidity

+15% ROE +10% ROA Since 1999

+27% Yield®
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Financials*

ROA and ROE

30% -
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Fleet Investments

Fleet Growth
O Vessel Additions
M Vessel disposals
M Existing Fleet 68

IPO-2006 2007 2008 2009 2010 2011
$ million Capital Expenditure
0 Year CAPEX 0 Available liquididty B Already paid
1,200 -
1,000 - $942 $918

800

600

400

200

0

$523

2007 2008 2009 2010 2011

=

31 vessels order book

$2.3 billion remaining capital expenditure to
be funded by debt and retained cash from
operations

Significant liquidity of $1bn to fund growth
requirements through 1Q10

Current net debt to market asset value of
50%

2 vessels expected to be disposed off in the
next 3 years

Negotiating more borrowing facilities to cover
in advance future requirements




EPS, Dividend, Distributable Cash and Payout
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EPS, Dividend & Distributable Cash per share

B DCF B EPS O Declared Dividend
$1.03
$0.76 SRR $0.74
$0.59
$0.47
4907 1q08 2q08 3908
Payout Ratio
O Payout Ratio on DCF
0 0
61% 59% 63%
45%

4907 1908 2908 3q08

Current distributable cash approx. $150
million

Current dividend approx. $100 million
$0.465 per share per quarter ($1.86 p.a.)

Currently earning annual normalized net
income of approx. $100 million

Pay-out ratio is on average 65% retaining
cash for further investments

Will increase its asset base twofold by 2011
and expand its profitability accordingly
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Capitalization

3Q08 2008

Vessels & Advances $2.3bn $2.2bn
Total Debt 2.02bn @ 1.62bn
Stockholders’ Equity 574 m 630 m
Market Value of Current Vessels & Advances 3.7bn 3.4bn
NAV 1.9bn 1.9bn
NAV per share $34 $34
Debt / Market Value of Vessels & Advances 48 % 48 %

Al Last valuation made by two independent brokers as of Dec. 2007.
2. Net debt is $1.74bn as there are $282m of cash on the balance sheet for this period




Investment Highlights

m Long Record Of Success With Experienced Owner-Management Team

m Global Market Leader In Containership Chartering

m Long-term Relationships With World’s Leading Container Liners

m Operational Excellence Enhanced By Technological Innovation

m Business Model That Has Generated Consistent, High ROE

m Attractive Dividend Protected By Long-term Charters and Low Payout Ratio

m Significant Financial Flexibility To Support Continued Growth
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Earnings for the Quarter

3Q, 2008 EVENTS & COMMENTS 2Q, 2008
v' 2 Acquisitions
Revenues $76.4m e $73.9m
v 1 Re-chartering
EBITDA 51.0m v 2 Dry-docking 53.2m
Net Income 27.9m 32.2m
E P S1 continuing operations 0.51 0.45
Dividend per share 0.465 0.465
Basic & diluted weighted average g2 g2
number of shares in ‘000 54’55 54’55

1 Normalized for gains/(losses) on sale of vessels per share
2. Outstanding Number of shares 54,557,500




Earnings Year to Date

9 months 9 months
2008 EVENTS & COMMENTS 2007
v 9 Acquisitions
Revenues $220.2m i R e $187.5m
v' 7 Re-chartering
EBITDA 155.4m v 6 Dry-docking 215.9m
Net Income 91.7m 170.6m
EPS3 from continuing operations 1.44 1.44
Dividend paid per share? 1.395 1.345
Basic & diluted weighted average 5 5
number of shares in ‘000 54’558 54’558
1= Declared dividends. Danaos pays dividends of $0.465 per share per quarter

2. Outstanding Number of shares 54,557,500
3: Normalized for gains/(losses) on sale of vessels per share




Research Coverage

Danaos Corporation (NYSE: DAC) is followed by the analysts and institutions listed above. Although the above list is regularly updated, the list may not be complete and is subject to change as firms add or delete coverage.
Please note that any opinions, estimates or forecasts regarding Danaos Corporation’s performance made by these analysts are theirs alone and do not represent opinions, forecasts or predictions of Danaos Corporation or its
management. Danaos Corporation is providing this listing as a service to investors and does not by its reference above imply its endorsement of or concurrence with such information, conclusions or recommendations

MERRILL LYNCH GLOBAL MARKETS & INVESTMENT BANKING Eﬁ - CITIGROUP GLOBAL MARKETS INC. ~

4 World Financial Center, North Tower ¥ 142 West 57th Street, 18th floor C | .t I

NEW YORK, NY 10080 NEW YORK, NY 10019

MR. KEN HOEXTER ken_hoexter@ml.comTEL:+1 212 449 6786 ‘MR. MATT TROY matthew.troy@citi.com TEL: +1 212 8169051

DAHLMAN ROSE & CO., LLC B JEFFERIES & COMPANY, INC. JEﬁEI’iES |

320 Park Avenue, 31st Floor | 520 Madison Avenue, 12th floor

NEW YORK, NY 10022 L NEW YORK, NY 10022

MR. OMAR NOKTA onokta@dahlmanrose.comTEL:+1 212 920 2982 MR. DOUGLAS MAVRINAC dmavrinac@Jefferies.com TEL:+1 212 284 2159,
MR. BENJAMIN NOLAN bnolan@Jefferies.comTEL:+ 1 713 651 3829

CREDIT SUISSE o LAZARD CAPITAL MARKETS LLC

11 Madison Avenue CREDIT SUISSE 30 Rockefeller Plaza, @L‘"‘Z“RD CaPrTaL MaRRETS

NEW YORK, NY 10010 NEW YORK, NY 10020

MR. GREGORY LEWIS gregory.lewis@credit-suisse.comTEL:+1 212 325 6418 MR. URS DUR urs.dur@lazardcap.comTEL:+1 212 632 1379

OPPENHEIMER AND CO. INC
125 Broad Street (" JPPENHEIMER,

NEW YORK, NY 10004
‘pending” TEL: “pending”

MAXIM GROUP MIM
405 Lexington Avenue, 2nd Floor =

NEW YORK, NY 10174
MR. CHARLES RUPINSKI crupinski@maximgrp.comTEL:+ 1 212 895-3820



http://www.credit-suisse.com/
http://www.citigroup.com/citigroup/homepage/index.htm
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DIMITRI J. ANDRITSOYIANNIS IRAKLIS PROKOPAKIS NICOLAS BORNOZIS

Chief Financial Officer Chief Operating Officer Presjden_t

Danaos Corporation Danaos Corporation Capital Link, Inc.

Athens, Greece Athens, Greece New York

Tel: +30 210 419 6481 Tel: +30 210 419 6400 Tel. 212-661-7566

E-Mail: cfo@danaos.com E-Mail: coo@danaos.com E-Mail: nbornozis@capitallink.com
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